
Consultants Win Bass Pro Shop Gift Certificates
In WTIA's Direct Mail Contest
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McKenzie (334,600 sq.ft)

The Murray Building (Carroll 

County) is located on 40.6 

acres. The facility has ceilings 

up to 34 feet. The building is 

heated, cooled and all utilities 

are available.

Trenton (63,000 sq.ft)

The Trenton Spec (Gibson 

County) building is located on 

32 acres and has ceilings up to 

24 feet. All utilities are 

available.
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Our annual fall giveaway contest proved 
once again to be a consultant’s favorite. In 
years past, we have allowed responses via 
fax, website registration and standard mail. 
This year we offered only website 
registration, and the response was great.  
Ten winners of $100 Bass Pro Shop gift 
certificates were drawn from the entries we 
received. Everyone who registered and was 
not selected a winner received a hands free 
mobile phone headset from WTIA.

The ten lucky winners had this to say:

Ron Ruberg
Location Advisory Services, Inc.

“I’m surprised and shocked. The only other 
thing I’ve ever won is three quarts of oil at 
the local church fair about ten years ago. 
I’m a fisherman, so I’ll be using it to buy 
fishing equipment.”

Clark Gillespie
Fluor Global Location Strategies

“My sincere appreciation for the Bass Pro 
Shop gift certificate.  The timing was perfect 
-- my son, Christian, will be celebrating his 
4th birthday at the end of this month.  We 
will use the gift certificate to buy his very 
first fishing rod and reel.

The contest was a great way to keep West 
Tennessee's name in the mind of the 
marketplace; while at the same time 
allowing WTIA to update its current 
database and contact information.  

With regard to WTIA, it has an outstanding 
website that we utilize regularly.  Due to 
time constraints placed on us by our clients, 
more information in site selection 
endeavors is being garnered through one's 
website.  WTIA has populated its website

with very 
p e r t i n e n t  
and useful siting 
information."

Nancy Windham-Gibbon

“I am so happy! I cannot wait to go to the 
Bass Pro Shop!

I will tell EVERYONE to view your site. It is 
user-friendly, informative and a valuable 
tool for West Tennessee in marketing itself 
nationally and internationally. Even local 
visitors can keep abreast of current stats 
and information. Visiting the site knowing 
many of your people like Mike Philpot 
personally, gives one an added bonus!

And that’s no “bull” from Texas!”

Steve Collier
British Consulate General

“I love coming to West Tennessee. 
Tennessee is my most favorite state. In two 
and a half years, I’ve been to the state nine 
or ten times. I’ll come for both business and 
pleasure. I’m bringing my family for 
vacation in October.

I fish, so I’ll be using my gift certificate to 
buy fishing equipment.”

Todd Thoman
Agracel

“I really appreciate winning the Bass Pro 
Shop gift certificate.  In fact, it is very timely 
since I am in great need of some hunting 
boots for the upcoming hunting season.  
Thank you!”

on the
Market



	 The TVA Board has named John 
	 Bradley, former head of economic 
	 development for the Memphis 
	 Regional Chamber of Commerce, as 
	 TVA’s Senior Vice President of 
	 Economic Development.

	 Bradley joined TVA August 12 and is 
based in Nashville. During his tenure at the 
Memphis Chamber, Bradley helped attract 
nearly $8 billion in capital investments for the 
Memphis area, serving as vice president and 
later senior vice president of economic 
development. 

At TVA, Bradley manages TVA’s Economic 
Development organization, focusing on 
sustainable-development initiatives, including 
the generation of new capital investment from 
the retention and expansion of existing industry 
and the attraction of new industry.

Bradley and his staff also promote TVA’s loan 
funds, business-incubation program, and other 
services to small and minority businesses and 

will help foster community planning across the 
Valley to enhance economic competitiveness. In 
addition to the office in Nashville, TVA has 
Economic Development field offices throughout 
the Tennessee Valley.

Bradley reports directly to the TVA Board and 
serves on TVA’s Management Committee. 

“We’re excited about having someone with 
John’s impressive accomplishments in the 
economic development field join our 
management team,” said TVA Chairman Glenn 
McCullough, Jr. “His talents serve TVA and the 
region well as we continue to develop new 
businesses and expand existing ones in the 
Tennessee Valley.” 

At the Memphis Regional Chamber, Bradley 
worked closely with the State of Tennessee, 
TVA, and Memphis Light, Gas and Water. He 
worked for MLGW from 1980 to 96, serving in 
many roles, including economic development 
representative and market researcher. 

“Bringing someone of John’s caliber on board 

demonstrates our level of commitment to 
economic development,” said TVA Director Bill 
Baxter. ”We are very fortunate to have him lead 
these efforts at TVA, and I’m thrilled he has 
joined our team.”

Bradley has served as chairman of the 
Tennessee Economic Partnership and is 
currently the group’s secretary. He is also a past 
president of the Tennessee Industrial 
Development Council. He has a B.S. degree in 
Business Administration from the University of 
Tennessee.

“We look forward to having John help TVA and 
its partners develop competitive strategies 
necessary to achieve sustainable development 
goals we have for the Valley,” said TVA Director 
Skila Harris.

TVA is the nation’s largest public power 
producer, and its power system is self-financed. 
TVA provides power to large industries and 158 
power distributors that serve 8.3 million 
consumers in seven southeastern states.

John Bradley Named TVA's Senior Vice President of Economic Development

Consultant's Corner Robert M. Ady, Ady International Company, Mt. Prospect, Illinois

	 What is your approach to site 
	 location consulting?

Site selection is a process of elimination. You 
gradually try to reduce the selection to find the 
site with the greatest advantages and the 
fewest disadvantages.

What services do you offer?

I offer site selection services and I give site 
selection speeches. As a speaker, I talk on how 
to deal with site location consultants, how to 
market to them, how to contact them and how 
to play out your community’s advantages.

What are the attractions of West Tennessee 
as an industry location?

West Tennessee is convenient to the auto 
corridor as an industry location. TVA power is 
respectable and the interstate highway system 
is reasonably well developed.

What changes have you seen in the area?

Over the years, I have seen it change from rural 
countryside into an economic manufacturing 
powerhouse.

What two things should a community always 
do when working on a project?

A community should respond quickly to a site 
selection information request. Delaying 
providing information could lead to another site 
being selected. The information and response 
should be factual. If any of the information 
provided turns out to not be factual, your site 
will be eliminated.

What are the top two mistakes communities 
make when working on a project?

One mistake is when everyone in the 
community is not on the same page and is not 
telling the same story. The members of a 

community must act together. All parties must 
have the same information and present a 
unified picture of the community.

Community representatives must eliminate 
small talk. Small talk leads people to say things 
that they should not and it gets them into 
trouble. Small talk is irrelevant to the site 
selection, gets discussions off of the important 
subject and ends up hanging out community 
dirty laundry.

Do you feel that instant access to information 
on TVA’s SiteSelector on the Internet has had 
an impact on the regions’ ability to attract 
industry?

I think that TVA’s SiteSelector allows the region 
to not be knocked out of the site selection 
process as easily. The easier you make it for the 
consultant, the better.



Without a doubt we are seeing evidence of an 

upswing in our market. Project activity is 

definitely picking up with a pretty good mix of 

industries. The automotive sector continues to 

be very strong for us. Food processing, metal 

fabrication, and electronics companies also 

continue to show interest. We have a new 

British manufacturer in our region and a new 

Swiss-Japanese joint venture.

At WTIA, we are working to increase our 

exposure in the “marketplace” in several ways: 

we have added a few trade shows and 

marketing trips, we are working with our 

communities on both an individual and sub-

regional basis, we are assisting the West 

Tennessee communities in every way we can so 

they are prepared for your site visits, and we 

are identifying new partnerships and alliances. 

The West Tennessee Industrial Association’s 

close working relationship with Tennessee 

Valley Authority (TVA) and Tennessee Valley 

Industrial Development Association (TVIDA) 

continues to add significant economic 

development influence and exposure for the 

entire Valley as well as here at home.

Thanks again to all of you for your help and 

interest throughout the year. I hope you’ve 

enjoyed our latest “appreciation” drawing, 

and hope that you will take more time for the 

“truly important things in life.” If I can be of 

any assistance to you or your staff, please let 

me know.

Spotlight on:
"The Powers That Be"

Milan Public Utilities has staying power. Since 1898, MPU has provided electric 
service to a growing customer base. 

Throughout 105 years, MPU’s focus has remained steadfast: “Our mission at 
Milan Public Utilities is to provide reliable electric service to the communities 
we serve, at the lowest possible rate, consistent with sound operating 
principles,” said MPU Superintendent David Scarbrough.

When TVA was formed in the 1930’s, their 
mission matched perfectly with Milan Public 
Utilities’. MPU distributes power generated by 
TVA, which is known for its low cost and high 
reliability.

MPU provides electric power and water to the 
City of Milan and portions of Gibson County. 
MPU also serves part of adjoining Carroll and 
Madison Counties. Commercial and industrial 
customers account for 55% of MPU’s revenue.

During World War II, the U.S. government chose a 5,000+ acre site near Milan, 
Tennessee to set up a key ammunition plant and arsenal. The facilities which 
stretched across part of both Gibson and Carroll Counties were updated to 
produce increasingly sophisticated ordnance during the Korean War, the 
Vietnam War and the Cold War. 

Throughout all these changes, MPU provided power to keep these critical 
operations running. 

Today, modern technology has drastically reduced the size of the facilities 
necessary to produce ammunition. Much of the arsenal acreage is available 
industrial land. 

Industrial recruitment is important in strengthening the communities in MPU’s 
service area. The latest company to locate in Milan is Flight Refuelling 
Countermeasures, Inc., soon to begin production in the Milan Army 
Ammunition Plant. FR Countermeasures is a manufacturer of flares and other 
pyrotechnic devices for the U.S. Department of Defense. The company, which 
will provide 200 new jobs for the area, was recruited to Milan through the 
combined efforts of WTIA, State of Tennessee ECD and Milan Public Utilities. 

MPU recently developed a six year system planning guide through 
management and staff interaction. According to Scarbrough, the guide 
outlines an orderly development of the system so that new investment in 
facilities is in step with load growth and revenue. MPU knows that to have 
staying power you must be prepared for growth and change. 

www.wtia.org

Milan Public Utilities
David Scarbrough, Superintendent

Throughout 105 years, 

MPU’s focus has remained 

steadfast…to provide 

reliable electric service to the 

communities we serve.



WTIA Contest Winners

Oct	 27-30	 IAMC	 Savannah, TN

Nov	16-20	 CoreNet	 San Diego,  CA

Nov	19	 TVIDA Event	 Toronto

An Economic Development
Association of West Tennessee

Power Distributors
26 Conrad Drive

Jackson  Tennessee
38305

on the roadMark M. Sweeney
McCallum Sweeney Consulting

“Thank you to WTIA for the great gift of a Bass Pro Shop gift certificate. 
Mike Philpot runs a very strong economic development organization, and 
I'm sure this promotion is another success for WTIA.

West Tennessee is a very attractive region for a range of development 
activities.  Memphis and Jackson are strong cities that provide an excellent 
place to do business.  And West TN has such a strong transportation 
network that the entire region should get strong consideration from firms 
considering the southern and central United States for a facility location.”

Bob Price
Lockwood Greene Consulting

“Fishing will never be the same, now that I am equipped like a PRO!   
Watch out lunkers!”

Michael Henderson 
Cushman & Wakefield

"I don't do much hunting or fishing, but I'm looking forward to using my 
gift certificate for clothing I can use in the cooler weather ahead. Maybe 
also for some athletic footwear I can use year-round.

I've only been to West Tennessee once, but I've read and heard positive 
things about it from an economic development perspective. I'd like to visit 
again, and maybe wear some of my Bass Pro Shops clothing while I'm 
there."

Other winners were:

Del Boyette
Deloitte & Touche

Phillip R. Zmuda
Dana Corporation

…from front

WTIA offers the following regional information to help you get to know our area better. Check any number of reports you 
would like to receive and we will be happy to forward the information to you.

o Current Labor Force Report-by County, Monthly	 o Available Buildings, Weekly

o Regional Comparison of Industrial Power Costs, Annually	 o Cost of Living Index, Quarterly

o West Tennessee Industrial Guide, Every Other Year	 o Manufacturing Wage Statistics, Annually

o Directory Of Support Services, Every Other Year 

Name	 	 	 Title
Organization	 	 	 Email
Address	 City	 	 	 State	  Zip
Phone No.	 	 Fax No.

Mail or Fax this form to WTIA to receive information or order on our website: www.wtia.org.


